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Energate Inc.  (www.energateinc.com) is a fast-growing, Ottawa-based technology company that is developing and delivering home Energy management controls, systems and services that have the flexibility and features demanded by growing global markets.

We invite you to apply to join our dynamic team, as a:

Sales Executive

Department: 
Sales
Reporting to:
VP Sales & Marketing
Office:          
Headquarters - Home Office near airport hub
Location:      
2415 Holly Lane, Suite 210, Ottawa, ON  K1V 7P1
We are specifically looking for Sales Executives in each of the following regions: East Coast, Midwest, and West Coast. The ideal candidate will initiate, develop and secure relationships with Utility customers for the delivery of Energate’s core Energy Management Solutions and Products.

There is a clear expectation for the Sales Executives to demonstrate specific and current domain expertise, which can be leveraged from day one to quickly build/manage a strong business pipeline and to meet sales targets.  As a result, only candidates who meet the following baseline criteria will receive consideration for this role.

Minimum Requirements: 
•    Minimum of 2 of the past 5 years direct sales experience to C-Level Executives and DSM / DR program leadership at domestic public and private utilities in either the East Coast, Midwest or West Coast
•    Ability to clearly articulate their understanding of the structure, decision making process, and market/regulatory influences within utility organizations
•    Clear track record of carrying challenging sales quotas and meeting/exceeding annual goals for innovative product/services offerings that are new to the market
•    Ability and desire to undertake extensive domestic travel in pursuit of meeting your goals and expanding Energate’s client base
· High Integrity and strong core values with a collaborative style

Primary Responsibilities:
•    Developing a robust and well-qualified business pipeline with Utility clients
•    Identify, reach and influence key decision makers within targeted Utility prospects
•    Work closely with senior executives to set strategies and execute on tactics for closing business with prospective clients
•    Serve as both “Hunter” and “Consultative Sales Professional” – often at the same time
•    Work with Product Management and other team members to structure and propose detailed multi-year business relationships
•    Meet and exceed sales goals to help Energate reach its goals, while being well rewarded for your efforts
· Liaising and coordinating with Energate-approved partners

· Listening, deeply understanding customer decision making process, budgets and structuring solutions

Energate embraces diversity and encourages all qualified individuals to apply.  Only those who are requested for an interview will be contacted.  To pursue this opportunity, please email a resume and cover letter to hr@energateinc.com, or fax to (613) 288-0816, or mail.
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